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US renewable energy assets have attracted interest from investors around the world in recent years, 

with capital pouring in from Asia-Pacific, Europe and the Middle East. This influx has been driven by 

the high quality of the projects, the returns relative to other long-term assets, and, increasingly, by 

environmental, governance and social (ESG) investment criteria. In this Q&A interview, Andy Redinger 

and Dan Brown, managing directors at KeyBanc Capital Markets, discuss the surge in demand, and 

what global investors need to consider when evaluating opportunities in this sector. 

PFR: Could you give a sense of how the mar

ket for US renewable energy assets has 

grown in recent years? 

Andy Redinger, KeyBanc Capital Markets: 

Renewable assets have quintupled in the last 

ten years, and the growth rate seems to be accel

erating. The number of gigawatts added each 

year has been phenomenal. 2020 and 2021, pre

COVID, were projected to be some of the biggest 

years in wind and solar additions in the US. But 

if you think about it, that makes sense. With the 

costs of solar, wind, and financing all steadily 

declining, plus a wall of new money focused 

on sustainable investments, no one should be 

surprised to see that type of growth. 

Thinking about our group, we've more than 

doubled the size of the group, if not tripled it, 

over the last ten years to take advantage of the 

increased financing and advisory opportunities. 

The renewable market has grown fast and con

tinues to be on a very steep trajectory. 

PFR: What kinds of new entrants have you 

seen buying US renewable energy assets 

over that time? 

Dan Brown, KeyBanc Capital Markets: The 

platforms, or buying single assets outright. 

I don't think you could have any kind of 

discussion about this without talking about the 

prevalence of ESG [environmental, social and 

governance] funds. They are everywhere. 

PFR:And over that time, with these investors 

coming in from elsewhere,how have incum

bent market participants responded? 

Redinger: Many incumbents have gone down

stream. They've been in the space longer, have 

gained valuable experience, and become more 

comfortable investing earlier in a wind or solar 

project's lifecycle. Incumbents have figured out 

the bang for the buck, or the optimal risk-return 

profile, is earlier in a project's lifecycle than 

investing at FNTP [final notice to proceed]. 

Brown: I don't know if this is just necessar

ily an incumbent trend. The trend we're seeing, 

broadly, is people are moving to earlier-stage 

development assets. 

PFR: Are you seeing more auctions that are 

open toa wide range ofbuyers,ormore bilat

eral deals? And has that balance changed? 

most recent development is that we are seeing Brown: We've never been fans, at KeyBank, 

the oil majors come into the sector. They've 

been in and out before - when you think about 

Shell and BP, then they exited - but now it 

seems like they have returned. So I think that's 

a meaningful new development, seeing the oil 

majors become big players in terms of invest

ing in renewable assets. For a period of time, it 

looked like they were mainly going to be active 

as counterparties for power purchase agree

ments or investors in offshore wind but now I 

think we're starting to see a trend where they're 

becoming either equity investors in renewable 
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of really broad auction processes. Our view is 

that if you hire a bank, the bank should already 

have an idea of who the best five or so buyers 

are. We've been fans of having more targeted 

processes, and I think the market is starting to 

agree with us. There is auction fatigue around 

these large, SO-plus participant auctions. This 

was true pre-Covid, and it's just been amplified 

by Covid. 

PFR: Moving on to the assets themselves, 

how have they changed over time? 

Redinger: We see shorter-term offtake agree

ments, definitely seeing a merchant component 

to the assets. Dan, are you finding anything 

different? 

Brown: Yes, we're starting to see some non

investment grade PPA offtakes; we see more 

community solar; and we're certainly starting to 

see residential solar gaining in popularity. 

From the equity side, the migration away 

from long-term utility-contracted assets con

tinues. Those are almost like unicorns. So the 

migration has gone from: 'I'm comfortable look

ing at long-term contracted operating assets' to: 

'I'm comfortable with construction risk' to: 'We 

can evaluate merchant risk' and now: "I'm com

fortable with non-traditional offtakes.' 

As the market continues to evolve, equity 

investors, debt investors, and tax equity inves

tors are increasingly comfortable with renew

able assets, no matter how they're constituted. 

PFR: Can you go into a little bit more detail 

on how the market for early-stage develop

ment projects has developed? What kind of 

investors are you seeing there, and how do 

they structure investments in those kinds 

of projects? 

Redinger: With as much money as there is 

chasing construction-ready or operating wind 

and solar projects, it was only natural for inves

tors to start to look at pre-FNTP or earlier stage 

projects. The market for pre-FNTP projects is 

getting more crowded each year, with many 

investors having to invest earlier in a project's 

lifecycle to achieve their stated investment 

returns. We are seeing the right mix of investors, 

including infrastructure funds, ESG focused pri

vate equity, and insurance and pension funds 

looking to invest in earlier-stage projects. Invest-

VOL. XXIII, NO. 32 / August 17, 2020 I 7 








